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CHAMSI BENSAID

When Chamsi Bensaid moved to Canada from 
Morocco 18 years ago, she knew she had to find 
a way to make money. She worked various jobs 
for some years, but her true passion was real estate 
- her dad was a building engineer, and she had nur-
tured an interest in homes for a long time. In 2009, 
drawn by the freedom and flexibility it offered, 
Chamsi made the leap into a full-time real estate 
career so that she could balance working with 
taking care of her two children. Through a com-
bination of enthusiasm and hard work, Chamsi 
has built an impressive career. She gives her best 
effort to all of her clients, and brings excellent 
service and consistent community engagement 
to the Greater Montreal Area.

As a naturally sociable and outgoing person, 
Chamsi has no problem getting along with 
her clients and making them feel comfortable. 
She places high emphasis on client satisfaction 
as a pillar of her success, and goes the extra 
mile to ensure that her clients are prepared and 

well cared for. “I work a transaction for my client 
the way I would for myself, and I treat all of my 
clients like family,” Chamsi says. “My reputation 
and my testimonials speak for themselves - I really 
try hard to make sure my clients have an amazing 
experience!” Chamsi uses her communication 
skills to make the transaction process smooth and 
easy for her clients. For this reason and others, she 
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receives more than 75% of her business through 
repeats and referrals.

On top of her social capabilities, Chamsi brings 
more than a decade of experience in the industry 
to the table, and uses her knowledge and skill 
at negotiating contracts to get clients the best 
price possible. She finds it incredibly important 
to build lasting relationships with each of her 
clients, and communicates her knowledge 
honestly and openly with them in order to allow 
them to make informed decisions for their 
families. “I’m a big proponent of keeping my 
clients in the loop. If something comes up, I’m 
going to tell them immediately, and I am always 
available to answer any questions they might 
have,” Chamsi says. She continues to engage 
with clients long after the transaction is closed 
through phone calls and emails, and generally 
cultivates a persistent line of communication 
with everyone she works with.

Along with her marketing team, Chamsi main-
tains a strong online marketing presence, 
pushing her brand through social media and 
websites and advertising her listings through the 
MLS. Chamsi typically closes a high number of 
transactions every year, and works hard to meet 
her production goals. She hopes to see her pro-
duction level rise even further in the future as 
she expands her sphere and grows her business.

Chamsi knows the importance of staying 
involved in her local community, and routinely 
offers support to the homeless population in 
Montreal through volunteer work with local 
organizations. For the future, Chamsi hopes 
to continue expanding her business, including 
internationally, and to focus on self-improve-
ment and solidifying her great reputation within 
the local real estate community. If you’re look-
ing for a hard-working Realtor in Montreal who 
goes above and beyond for her clients, get in 
touch with Chamsi Bensaid today!

Contact Chamsi at 514-293-5554, 
email cbensaid@sutton.com,  
or visit http://chamsibensaid.com 
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